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succeeding against long odds.succeeding against long odds.

  

Scott Adams—a trained hypnotist and a lifelong student of persuasion—was one of the earliest public figures to

predict Trump’s win, doing so a week after Nate Silver put Trump’s odds at 2 percent in his FiveThirtyEight.com

blog. The mainstream media regarded Trump as a novelty and a sideshow. But Adams recognized in Trump a level of

persuasion you only see once in a generation.

 

Trump triggered massive cognitive dissonance and confirmation bias on both the left and the right. We’re

hardwired to respond to emotion, not reason. We might listen to 10 percent of a speech—a hand gesture here, a

phrase there—and if the right buttons are pushed, we irrationally agree with the speaker and invent reasons to

justify that decision after the fact.

 

The point isn’t whether Trump was right or wrong, good or bad. Win Bigly goes beyond politics to look at persuasion

tools that can work in any setting—the same ones Adams saw in Steve Jobs when he invested in Apple decades ago.

For instance:

 
—  2  —

https://www.amazon.com/Audible-Free-Trial-Digital-Membership/dp/B00NB86OYE/?ref_=assoc_tag_ph_1485906643682&_encoding=UTF8&camp=1789&creative=9325&linkCode=pf4&tag=pdfscout-20&linkId=159765d24969f887ddb69d56a6bbd505


·  If you need to convince people that something is important, make a claim that’s directionally accurate but has a big

exaggeration in it. Everyone will spend endless hours talking about how wrong it is while accidentally persuading

themselves the issue is a high priority.

·  Stop wasting time on elaborate presentations. Inside, you’ll learn which components of your messaging matter, and

where you can wing it.

·  Creating "linguistic kill shots" with persuasion engineering (such as “Low-energy Jeb”) can be more powerful than

facts and policies.

 

Adams offers nothing less than “access to the admin passwords to human beings.” This is a must-read if you care

about persuading others in any field—or if you just want to resist persuasion from others.
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